
PROMOTING YOU LEAD MAGNET CHECKLIST

13 OPTIONS FOR PROMOTING YOUR LEAD MAGNET(S)

Include an option to opt in to your list and your lead magnet on your website homepage in
it’s own dedicated section.
Use an announcement bar at the top of your website.
Include your lead magnet in your website footer.
Include a popup on your website.
Put an optin form on your blog sidebar.
Promote your lead magnets in relevant content you publish.
Use the Membership Questions when people request to join your Facebook Group to offer
your lead magnet in exchange for their email address. Note: you will have to manually add
them to your list or get an additional plugin or chrome extension to help automate the
process. The information they offer in these question answers will disappear once you
accept their membership request into your group.
Promote your lead magnet by including a link to your landing page in your social media
profiles/bios. You can create a “Linktree style page” on your own website. See an example of
mine here.
Promote your lead magnet in other people’s Facebook groups where promotion is allowed
and in promotion threads.
Offer your lead magnet as a free gift when you appear on other people’s platforms. For
example when you are speaking in a summit, being interviewed on someone’s podcast,
doing a guest blog post, appearing live in someone’s Facebook group, etc.
Offer content upgrades in specific pieces of content.
Share your lead magnet regularly by posting it on your own social media channels.
Paid advertising.
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